
 

 

January 26, 2026 

To Whom It May Concern 

Company Name: Daikoku Denki Co., Ltd. 

Representative: President and CEO Masakatsu Kayamori 

(Code: 6430, Prime Market of the Tokyo Stock Exchange / Premier Market of the Nagoya Stock Exchange) 

Contact: Representative Senior Managing Director;  

General Manager, Corporate Management Division 
Toshifumi Oonari 

(TEL: +81-52-581-7111) 

 

 

Regarding the Conclusion of a Cooperation Agreement for Business Development 

in the Matcha-Related Field 

 

Daikoku Denki Co., Ltd. (hereinafter referred to as “the Company”) announces that at a Board of Directors meeting 

held on January 26, 2026, it entered into a cooperation agreement (hereinafter referred to as “this Agreement”) with 

Nanaha Co., Ltd. (Headquarters: Meguro-ku, Tokyo; Representative Director: Kazuto Kutami; hereinafter “Nanaha”) 

and MARUEI Inc. (Headquarters: Yokkaichi City, Mie Prefecture; Representative Director: Yoshiaki Tsutsumi, 

hereinafter “MARUEI”) to develop business in the matcha-related field, a new business area for the Company. 

 

1. Background of this Agreement 

In recent years, the matcha-related market has continued to expand both domestically and internationally, driven by 

growing health consciousness, the recovery of inbound demand, and increased interest in Japanese food culture. 

Meanwhile, at the production sites for tencha, the raw material for matcha, many producers are small-scale. 

Constraints on equipment investment and difficulties in securing personnel make establishing a supply system 

capable of meeting market expansion a critical challenge. 

 

Considering this market environment, our company has determined that, through this agreement, we can contribute 

to enhancing our corporate value over the medium to long term. This will be achieved by leveraging our group's 

technology and expertise to explore business development and create new business opportunities in the promising 

matcha-related sector. This approach involves taking a comprehensive view of the entire commercial flow, 

encompassing primary industries from production and distribution to the provision of products and services. 

 

 

2. Overview of this Agreement 

(1) Parties to the Agreement 

 

・The Company 

・Nanaha 

・MARUEI 

 

(2) Primary Responsibilities 

・The Company 

Leveraging our group's IT expertise, data utilization know-how, and business development capabilities, we will 

conduct studies and make proposals regarding efficiency improvements in matcha production and distribution, 

creation of new demand, and securing of personnel. We will also explore future business opportunities and 

investment prospects. 

 

・Nanaha 

We provide insights into consumer market trends and developments gained through the provision of matcha-related 

products and services, sharing market-related knowledge to support business expansion. 

 

 

Note: This document has been translated from the Japanese original for reference purposes only. In the event of any discrepancy 

between this translated document and the Japanese original, the original shall prevail. 



 

 

・MARUEI 

Leveraging expertise in tea leaf production, intermediate processing, and distribution/sales, we will explore 

business expansion opportunities starting from the raw material supply side through collaboration with producers 

and related businesses. 

 

 

3. Positioning of this Agreement 

・This agreement is a voluntary cooperation agreement that is not legally binding, except for the confidentiality  

provisions. 

・The term of this agreement shall be one year in principle and shall be renewed upon mutual agreement between  

the parties. 

・No specific business implementation, investment execution, or transactional relationships arising from this  

agreement have been decided at this time. 

 

4. Future Outlook 

The impact of this agreement on consolidated performance for the current fiscal period is immaterial. Should any 

revisions to the earnings forecast become necessary in the future, we will promptly disclose them. 

 

End 


