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Company name:

Strike Co., Ltd.
Representative: ~ Kunihiko Arai, President &CEO
(Securities code: 6196 TSE Prime)
Contact:

Koichi Nakamura, Director & CFO
(Tel: +81 3-6895-6196)

(Correction) Notice of Partial Correction to “Earnings Presentation for 20 of Fiscal Year
Ending September 30,2025

Strike Co., Ltd. hereby announces a correction of the “Q2 FY2025/9 Earnings Presentation” issued on April 30,
2025, as described below.

1. Reason for corrections

This correction addresses erroneous descriptions on the following pages in the “Q2 FY2025/9 Earnings
Presentation” issued on April 30, 2025.

* “New Contracts” on p. 14

2. Details of corrections

Please refer to the following page, with corrected portions enclosed in red.



*“New Contracts” on p. 14

Before correction:

New Contracts

™ New contracts were strong, driven by an increase in referrals. Although the backlog grew only modestly, the
number of contracts with a higher likelihood of closure increased due to the removal of projects that had been
suspended due to client circumstances.

™ The average expected sales per ne w contract remained largely unchanged from FY24/9 (FY24/9: ¥86 million,
Q2 FY25/9:¥86 million).

New Contracts (Quarterly) New contracts: New brokerage service contracts signed with sellers (or in the case of

" advisory services, contractssigned and services effectively commenced)
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(13 months)  (*) Includes projects suspended due to client circumstances (FY24/9: 82 contracts, Q2 FY25/9: 0 contracts).

After correction:

New Contracts

[ New contracts were strong, driven by an increase in referrals. Although the backlog grew only modestly, the
number of contracts with a higher likelihood of closure increased due to the removal of projects that had been
suspended due to client circumstances.

™ The average expected sales per new contract declined compared to FY24/9, reflecting an increased number of
deals originating from referral channels (FY24/9: ¥82 million, Q2 FY25/9: ¥77 million).

New Contracts (Quarterly) New contracts: New brokerage service contracts signed with sellers (or in the case of
advisory services, contractssigned and services effectively commenced)
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(13 months)  (*) Includes projects suspended due to client circumstances (FY24/9: 82 contracts, Q2 FY25/9: 0 contracts).



