February 27, 2026

Company name: Globe-ing Inc.

Name of representative: Kohei Tanaka, Representative Director,
President and CEO
(Securities code: 277A; Growth Market of
the TSE)

Inquiries: Hideaki Tatebayashi,

CFO Senior Executive Officer
(Telephone: +81-3-5454-0805)

(Corrections) Partial Correction of “Consolidated Financial Results 02 FY2026”

Globe-ing Inc. (the “Company’’) hereby announces that some corrections have been made to “Consolidated
Financial Results Q2 FY2026” which was disclosed on January 14, 2024. The corrected data has also been
submitted. Please note that this correction pertains only to the English version, and there is no change to the

Japanese version.
Details
1. Reason for the corrections
After the release of the “Consolidated Financial Results Q2 FY2026” errors were identified in the disclosed content.

We are therefore issuing corrections.

2. Details of corrections

Please refer to the attached document. The corrected sections are indicated with underlines.
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[Before Correction]

©@Growth Strategy for Consulting Business —
High-Price, High-Growth Track Record(2/2)

GLOBE-ING

Per-consultant revenue achieved strong growth while remaining at a high level, clearly differentiating us from domestic generalist firms
Multiple large accounts (annual revenue of ¥1 billion or more per GLB account) emerged, with both account size and number steadily

increasing Globe-ing achieved approx. 40% growth
while maintaining high pricing

Steady growth in both account size and number

Annual revenue per consultant (million Yen)
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Revenue growth : Latest quarter vs. yr.-ago quarter (%)

[After Correction]

©@Growth Strategy for Consulting Business -
High-Price, High-Growth Track Record(2/2)

Account size FY25 result FY26 Forecast

GLB Account with . .
Annual Revenue of [ Client - 3 Client

¥1B+

GLB Account with }

Annual Revenue of | 3 Client - 3 Client
¥0.5B~ ¥1B

GLB Account with X X
Annual Revenue of | 13 Clients ‘ 16 Clients
¥0.1B~ ¥0.5B

Strong client stickiness in the JI model

drives growth in large accounts
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GLOBE-ING

Per-consultant revenue achieved strong growth while remaining at a high level, clearly differentiating us from domestic generalist firms
Multiple large accounts (annual revenue of ¥1 billion or more per GLB account) emerged, with both account size and number steadily

increasing Globe-ing achieved approx. 40% growth
while maintaining high pricing

Steady growth in both account size and number

Annual revenue per consultant (million Yen)
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Revenue growth : Latest quarter vs. yr.-ago quarter (%)

Account size FY25 result FY26 Forecast

GLB Account with

Annual Revenue of [ii Client - 3 Client

¥1B+

GLB Account with }

Annual Revenue of | 3 Client - 3 Client
¥0.5B~ ¥1B

GLB Account with . .
Annual Revenue of | 12 Clients ‘ 16 Clients
¥0.1B~ ¥0.5B

Strong client stickiness in the JI model

drives growth in large accounts
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